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Nationwide Originator Of Soft Hard Money Mortgages

P.O. Box 1046
Laurel, MS 39441
Phone: 601-428-1005    Fax: 601-649-7116
Website: www.hardmoneymortgages.com
SUPER JUMBO QUICK LOOK APPLICATION

The QUICK LOOK APPLICATION is used to help you put “the deal” in writing. The answers in this form will give us some indication as to whether the project is doable, with what source(s) of funds and on what terms and conditions.  The time frame to analyze the application is 2-4 business days.  Do NOT mail, fax, email me any additional information. Just fully complete this form to get the process started.  

1) Contact Information: 

Who do we get back in contact with on this executive summary, the borrower, the broker, or the borrower’s attorney or representative? 

Name: ___________________________________________________
Title: ____________________________________________________
Address: _________________________________________________
City: ______________________________State: ____________________Zip: ____________
Phone: ____________________Fax: _________________Email: ______________________________
Method of Contact:  ( Phone ( Fax ( Email ( Regular Mail

2) Loan Amount:

What is the amount of funds the borrower actually needs for the project? 

$_____________________
3) Borrower(s) Desired Loan Terms
What loan terms are expected by the borrower?  Note to Brokers: Please DO NOT add points or elevate loan amount to cover your compensation at this stage. 

Loan term: _____ months. 

Interest rate: _____%. 

Origination points: _____
Fees to cover appraisal, EPA, site visit, title work, etc. $ _______________

4) Property Description
 Please give us a mental picture of this home, land, neighborhood as follows:

Square footage of home_________ number of bedrooms_______ number of bathrooms________

The amount of land included with this home (acres-lot size )__________________

Additional buildings included with this home (second house-barn-etc.)_________

If over 5 acres of land, need estimated breakdown of value of land___________      value of home_______________

Any unique features of home-property lender should know about_________________________________________

Location of real estate:  City: __________________________ County: ______________ State: ________
What year did borrower purchase subject property? _____________
What did borrower pay for the property? $ ______________________
What is borrowers total cash spent into this property to date? $ _____________________
What is the borrower’s current equity in property? $ _____________________
What debt or back taxes are against property? $ _____________________
Additional comments:

______________________________________________________________________________ 

6) Current Value:
What is today’s current value of subject property in it's present condition?

$____________________

7) Information on PURCHASE or CONSTRUCTION ONLY  
Sales Price OR Construction Cost Of Property in Present Condition
$________________

Borrower’s Cash Down Payment




$________________

Seller’s Held Second Lien, if applicable or Secondary Financing
$________________

Any other additional comments you feel necessary to explain purchase, sale, or construction cost:

__________________________________________________________________________________________________________________________________________________________________________________________

8) Use of Funds
Provide a quick description of "use of funds" i.e. Purchase, Refinance, Construction, Remodeling, Cash Out, etc.

__________________________________________________________________________________________________________________________________________________________________________________________

9) Exit Strategy

What is the exit or payoff strategy to pay off the balloon at the end of the loan term? __________________________________________________________________________________________________________________________________________________________________________________________

10) Prior Turn Down
Reasons Why Conventional Financing Could Not Be Obtained

________________________________________________________________________________________________________ 

11) Information About Borrower
Tell us about the proposed borrower:

A. Entity

       ( Individual   ( Corporation   ( LLC   ( Partnership   ( Other_______________________

B. Personal Credit  Score (FICO) of all Borrowers Involved  (estimate scores if not known at this time)   ____________________________________________________________________________________________________________________________________________________________________________

C.    Net Worth or Financial Strength of PRIMARY Borrowers           

               ______________________________________________________________________________________
D. Primary Borrowers last 2 years average monthly VERIFYABLE per Tax Returns Income

$ ____________________________________________________________________________________

      E.  Occupation of primary borrowers and length of time in this field

            ______________________________________________________________________________________

      F.  If Primary Borrowers are self employed or owns business or corporation, How long in this position?
           ______________________________________________________________________________________

     G.  Can Borrowers show ability to make required note payment through other means if not tax returns       

           such as bank deposits-statements in company or personally or stock-IRA-mutual fund statements, IF yes

           please explain below  

          ________________________________________________________________________________________

12) Available Documentation and Information

Describe any documentation or information from a reputable "third party" source the borrower has in his possession at this time. Check all that apply:

( Appraisal, when was it done - Month/Year _______Designation of Appraiser who did it_____________

( Title Opinion  ( Title Commitment  ( Title Policy, when was it done - Month/Year: ____________

13) Additional Comments:
Please include any additional information that would make this deal more appealing to a lender:

____________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________

Thank you for taking the time to complete this form.  This information allows us to make a quick determination on the 

loan. 

Sincerely,

Michael Raybourn






When the Banks Say NO, We Say YES


